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Maxim For Independent Timber Merchants —
Feature Guide

Introduction

Maxim provides an enterprise wide, business and accounting software solution
to timber merchants who require more than off the shelf software.

Maxim is fully integrated, industrial strength with powerful features, is an
affordabl e solution with |ow ongoing maintenance costs.

Maxim has functionality that enables multi branch company structures achieve
Group Control. Thisresultsin significant Group efficiencies and better bottom
lineresults....

A Maxim user’s thoughts on Maxim........

From Roger Levie: “When | think Maxim | think the following:
fully integrated, industrial strength, powerful features,
affordable solution — | would imagine that there are many large companies
around that have spent six or seven figure sums for products such as Oracle

Financials or SAP, that would have ended up with far |ess capability than we
had in the NHLL/PCNZ system,

can grow with the business — a Maxim user should be set for life no matter how
big their business grows...certainly it should offer a good long term solution for
most businesses.

easy to track data through the system — can easily see the impact of an entry
through the system making it easy to sort out errors or explain strange results,

quick, easy and relatively inexpensive to modify your specific business
requirements,

developer has good knowledge of business processes,”

Guide Cannot Show All Features

This guide cannot show all the features that are available within Maxim. It is
intended to highlight the key features.

Your Business Requires Competitive Advantage
Maxim is able to provide software and support that will:

Put Your Business In Front Of Your Competitors
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Maxim'sview isthat to get in front of your competitors and to then remain in
front, requires systems and processes to be continually reviewed and refined.
Change becomes an ongoing requirement, as new ideas are presented and
incorporated into systems and processes.

Coping With Change

Maxim has atrack record of being able to cope with change. Maxim is able to
deliver system changesin atimely and cost effective way. When changes are
required it can be quite difficult for users to understand the full impact of change
requirements. Users are also very busy coping with day to day requirements, so it
can be difficult for them to respond appropriately.

Maxim uses prototyping as the methodology to deliver change. Thisis the best
solution to be able to keep moving forward. Putting something in front of users
to use, in acontrolled way, is a sure way of getting them to tell you whether it is
right or wrong.

The development tool Maxim usesis called Magic. The Magic paradigm enables
us to prototype system changes in a controlled way to achieve results.

What you have or need today, will be different tomorrow.

Maxim Will Work With Industry Groups

Maxim will work with industry groups to continue to improve competitive
advantage.

The group, for mutual benefit, can share system enhancements and idess.

Your Industry Is Competitive

The timber merchants industry is very competitive, so therefore systems need to
be able to provide ways that enable one industry group to do it better than
another industry group.

Some key elementsto thisinclude:

1. Better control of trading gross profit margins.

This requires tight control of inventory costs and inventory selling prices.
Requires up to date supplier costs to ensure that actual supplier invoice
costs match system costs.

Require an effective price book.

2. Superior Customer Service
Giving the best possible prices to customers — while maintaining adequate
margins.
Providing accurate and timely quotes.
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Delivering products on time and to the correct site.

Electronic dispatch of documents as appropriate.

Information for builders such as comparison of job quantities quoted
against job quantities dispatched.

3. Better Credit Control

Accurate and timely dispatch of quotes, invoices and statementsto
customers.

Customer incentives to pay on time, such as settlement discounts.

Good credit control practices, including recording of notes and reporting
and credit follow up.

4. Effective Tracking Of Purchase Orders

Avoid ‘costs falling through the cracks —ie, products delivered and paid
for but not billed to customers.

Tight control of purchase orders, dispatching and invoicing and matching
purchase orders with supplier invoices.

5. Effective Tracking Of Job Costs

Integrated processing of transactionsto ajob.
Purchase Orders linked to jobs.
Compare job costs with quoted cost.

Summarised Maxim Overview

Data Base Structure

Multiple corporate databases.
Each corporate database can contain multiple business structures.
A corporate database provides facilities for enhanced group reporting.

Accounting Periods

There are no month end rollovers required.
Accounting period settings control logical month end cutoffs.

Individual user settings control the selection of accounting periods — Point of sale
users get an accounting period based on today’ s date. Back office users can get
an accounting period based on the current period setting. This alows for real
time processing to occur.

Financial year-end is no different to month end — real time business processes
continue on while year-end financial reports are finalised.

Data Input
All Maxim functions and processes are fully integrated, datais entered once.

A transaction can be processed to multiple ledgers.
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Database updates occur in real time. There is no subsequent batch processing
required to present data to users.

Data updates are protected by transaction processing techniques.
Transaction input can occur to any open accounting periods.

Transaction input errors can be corrected without the need to generate
subsequent journal entries.

Reporting
Reports can be produced for any accounting period.

Reporting within a prior year is available.

Reports can be scheduled to runin ‘off peak’ and in aclient and server
environment reports can be ‘batched’ and run from the server.

Inquiry Screens
Inquiry screens ‘drill down'’ to the original transaction input screens.

User Rights

Full User Right allocation capabilities are available to ensure that users only have
access to appropriate screens.

Product File

Finding A Product

There are anumber of links to your products that make locating the correct
product quick and easy:

Supplier bar code

Supplier product code

Y our unique stock number — SKU number

Y our product code

Key words that are derived from the product’s name
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Supplier Links Search

Company |[BarCode Supplier Supplier Product Code || 5tockMbr SupplierPrice |[Effectiv
HAST ABLECHL ROUTERBITSTE.35 13687 STARTER £.35kM TRITON ROUTER BIT SET 4350| M./09/2
HAST ABLECHL SANDERTRITOM 13672 TRITOM R&MOOM ORBITAL S4MDER 4385 M1./09/2
HAST ACCET 313527 14466 Ch458 DIAMOND BLADE
HAST ACCETL JIGSAWELADESH 11867 WO 21 HITACHI JIGS&w BLADES
|HAST ACMEDSL RH11 3223 STAPLER RAPID 11 MEDIUM HAMMER
HAST ACMEDSL SR 100k 9225 TaJIkA TAPE 100 K
HAST 045929601 4391 ACMEDSL LCER0RH 14055 TadIke LEBE0 CUTTER & BLADES
HAST 4975364014276 |[ACMEOSL LCEE0 10461 10 PIECE TaJIMA KMIFE BLADES LCBSO
HAST MarEae40z0ing  [[AcMECOSL LChOOC 10957 LCRO0 TAJ A KMIFE
HAST 4975364020871 ACMEDSL LCRROC 15014 LCESOC TAJIA UTILITY KHIFE
HAST 4975364020888 || ACMEDSL LCBES 11196 10 PIECE TAJIMA KMIFE ELADES LCERS
HAST 4975364021762 |[ACMEDSL LER20C 15154 LEB20C TadiWa UTILITY KMIFE
|HAST 4975364024718 || ACMEDSL G257 14080 G257 Talkda 7 TAPE
| Ava Stock: EA 4.00 | Froduct Mate ” Supplier Links
Mame: LCH00 T gjima Knife "Aock Hard"
[f mAxim |
Supplier. Acme Office Supplies Ltd
Select | | Edit F& | |ﬂew Item F4 | | Fricing | | Loc [nguiry | | Search | | Merge ltem | |Delete Item F3
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Keywords

Short Description Product Code Grp
36 IMCH A%<E HAMDLE LAEHAMDLE3E HO'Ww &
36 INCH MalL HaMDLE MaULHAMDLE 36 HDw
36 IMCH MEOTEF, SPIRIT LEVEL 3WIAL SPIRITLEVELOO3E HD'w
36" HEAWY SLEDGE HAMDLE 01014HEAWYSLEDGE HDw
36" HEAWY SLEDGE HAMDLE 01014HEAWYSLEDGE
Ky wards: Long Marme | -

HAMDLE Long Name

HE &\ Long Mare

SLEDGE Long Name J

-

Supplier Links

It isunlikely that the product code you have given a product is the same as the
product code that a supplier uses. But also you may buy the same product from
different suppliers.

Maxim provides supplier links that enable your products to be linked to supplier

products.
1ol x|
[ FFF  Fam Fencing Products StockMHbr £aaa
n Mbr of Locations: 2
. 0192550500500 -
| Froduct ! = Created: MARIA  25/08/95 14:43:49
| Confirmed: MARLA
I_ Short M ame: [19 % 2 GALY SLICE CUT STAPLES 500
|— Long Mame: 119 mm = 2.00 mm Galvanised Slice Cut Staples 500 q Bag
[ Category: M&ILS UNDER 10KG SubCategary: [STAPLES
[ Supplier Links
:_ Statuz E\-’A Available for Sale
l— Pack Infarmation: |STAND.~'-‘-.F|D STaMDARD
[ Substitute: |
i_ |-D|:|tional Iput |
PRPCLK:SupplierProductLinks[) [_ O]

19+ 2 Galy SLICE CUT STAPLES 500

Company I Product Code [ Supplier [ BarCode

DWEE 0132650500500 HURRWPL | 9414933600332 |;|

GISE 0192550500500 HURRWPL | 9414933600352

H&5T 0192650500500 SP1920x 500 HURRWPL | 9414933600552

Huricane Wire Products Lid Supplier Price:;

Effective Date:
it OF Price:
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Supplier Price Updates

The supplier link records also enable supplier price changes to be quickly applied
to your products.

A supplier price update creates a price change file. Thisfileis checked, price
changes are committed and price labels printed.

Timber Products

Properties

Timber products are controlled by properties. Properties describe the product and
build the product code and short and long names.

e

roup. TR&  Timber - Radiata StockMbr: 3038

: Mbr of Lozations: 1
. TD0050RADH SWHHIE .
Fraduct I = Cieated JOHNK 30705495 150220
Confirmed:.JOHME,

Short Marne: J100 050 RAD H1 SwN N1F

Long Mame: 1100 = 50 mm Fradiata H1 Sawn Mol Framing
Category: |TIMBER RADIATA FRAMING MO SubCategory: [H1
Status Ewe Awailable for Sale
Pack Information: [TO0ROB0XSWHN 10050 - Sawn -
Substitute: |
Title Yalue (Table) U nit
Class: WiFlth 100 kbl
Thickness 50 mm [l
| Species Radiata
| Treatment H1 Treated
Laocations | | Condition Mot &pplicable
I

| Firish Sawn =
| Grade Mol Framing
| Length [if applies]

Volume Calculations & UOM Conversions

Properties are also used to calculate freight volumes and conversions between
M3 and LM. Timber can be purchased in M3 but sold in LM. Stock holding can
be in M3 so there needs to be the ability to do conversions based on the size of
the timber. The width and thickness properties are used to do this.
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PRPAKM:5tandard Info M=l EF
Code:  1100<0752D45 s 100075 - Diessed 45
Froduct Group: ITF!A Tirnber - Fadiata
Freight
Yolume : (0.78000000 Uniit : |M3 Cubic: Metres
Wieight : 0.00000000 Units : |
M azk,
For Batchs/Serial Mbr Tracking - How Sold By: IEach j*
From JTa | Multiply 'Fram' By |
Lk M3 0.00750000 {1 LM =0.0075 M3 1M3 =1333333LM
LPU b3 0.00750000 {1 LPU =0.0075 M3 13 =1333333LFU

Freight Volume

The UOM conversions are used to calculate freight out and freight costs on
goods inwards.

Stock Takes

Product can be located to multiple binsin multiple stock locations.
Stock takes can be by bin or locations and done on a cyclic basis.
Stock takes happen in real time and do not require the business to be shut down

while stock takes take place.

Stock Valuations

The default costing is moving average cost. Standard cost can be used for
costing. Last cost is aso available.

Pricing

Pricing routines can be customized to suit client requirements. Shown are some
examples. Pricing routines will detect the best price taking into account discount
structures, promotions and customerised pricing.

Price labels can be printed.
Can have multiple sale units for a product, M3 & LM, EA & BDL as examples.

Discount Levels

Products are allocated to a category / sub category.

Theretail priceis computed based on a standard markup percentage allocated to
a category / sub category.

Customers are allocated a discount level.
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[ Edit Line Price F5 | [ Wiew wholesale |

PRPEE 3:CategoryProductPricing [ _ 0O
Categon: IH.-’-‘«ND TOOLS ﬂ Sub Categary:  HAMMERS & ACCESS
Product: ”ZI1 0T4HEAWYSLEDGE ::I 3E" Heawy Sledge Handle
StockMbr: 143204
| Company || Loc Effective Retail RetailMargin Pricing Defalts
| DEE 5H 01/07/2000 16.70 || EA 100.00% Mew Price
IGISE Hw' || 01/07/2000 1E.70 || EA 100.00% _I —
[HAST Hws || 01/07/2000 16.70 || EA 100.00% Pint
| -
| Effective Retail DI ||Tradel || Trade2 || Trade3 || Traded || Tradeb Staff
[ 01 /07 /00 Eé ¥ 16.70 5.00| 1000) 1500 20.00 20,00 ) 3000 30.00 -
-

Discounts are percentages.

Customerised Pricing

Customers can be given special pricesfor categories of product or for specific
products. The special price can be based on a special discount or afixed price.

PRCRPD2:S pecialPricing) =]
Custamar: d Get Default Lines
——
Effective Date: |DD"’DD’}DDDD Mate: Price muzt be based on the
Issue Unit, not the Sell Frice Unit,
az per the item's price file.
Category I Sub Category [Loc [F'roduc:t Code IDiscount°/o I Price I Fized Pric
|l
A - i
Promotions

Products can be given a promotion price for a given period of time.
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PROMOD1:Maintain Promotions M =] E3

Promation 1D: - |ROBS

Effective From:  J01/03/01  Teo  J30/09/01

Product I StockMbr [Locationl Jar I Price [ Urit Cost
0251, 2APPPO0Z50 4957 | Hw Ed 2600 2200 -

0251.6PPPOC250 4958 | Hw Ed 2,600 2.200

050040RADH1 5w HROODFBAT 9074 | Ex b3 400.000 240,000

050040RA0H1 S HAOOFEAT 9074 | Ex FFRU 250.000 240.000

LCRROT A IMACUTTERBLADES 14055 | Hw' Ed 13.000 8.770
|

| 25 %125 PLATED PAMEL PINS 250

Price Books

Full indexed price books can be produced.

Clients

Maxim maintains one client file. A client can be a Customer, a Supplier or both.

CHRISTCHURCH

Statement Mame:|

b ailers?:

Chgd: 31 dar 2000

CLIEMT:MaintainClients M= B I
Client Code Mame Customer? Supplier?
SMIT o L 2 St Fes Mo
Address: 11 Branston Street
Hormby Added: 31 Mar 2000 Customer dliazes

Customenzed Pricing

Change Client Code

fres

| LCustomer || Supplier || Tables || Delivery

| | Contacts

| | Hotes | | FullM ame:

Con/Surnarne:  Smith
Title:

Firgt Mame1:

First Mame2:

First Mame3:

Client Code:  SMIT

Full Mamesz Fieporting tables

[TEFT_CCIDEL Jore CLTHOT Jora CCTCoN Jord CLTTAE Fre BREIN Jore ARCOL Jor7 APEIN Jers RPCCl |

Contacts

Multiple client contacts hold the eDocument email of efax details.

| Customer | | Supplier | | Tables | | Delivery | | Contacts | | Motes | | Fullt ame |
r Contacts
Contact: Tupe: |AFI AcctsReceivable - |
Bus Phone: | Salutation: |
Home Phone: Bus Fax / Efaw
Free Phaome: Home Fax:
robile: Free Fax
Email [roben@maxim-software.co.nz Pager:
|§reate Default eloc Contacts Yiew Contacts
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New Clients

Maxim generates the client code and at the same time checks for possible client

dupli

cates.

GenerateClientCode [ %] i

I |5L04)

Josdnne Sloane, B Bute Street, Linwood, CHRISTCHURCH

SMALE

Barbara Small, 28 Alewandra Street, Richmond, Christchunch

SMARCR

Smart Collision Repairz, PO Bos 11278, 15a Smarts Rd. CHRISTCHURCH

SMARDPP

Srnartlack Digitial Pty Py, P 0 BOM 894 Artarmon MSW 2064, B9 YWhiting Street,

SMARRPA

Smarts Hoad Panel and Paint. PO Box 11-278, 15 Smarts Rd, CHRISTCHURCH

First
Firgt
First

SMIT

r Generate Client Code
Company or T4
Surname:

Title:

Client Code:
M ame:

tdrs & Smith, 11 Branston Street, Hormby, CHRISTCHURCH

Smith

Mamel:
Mamez:
Mame3:

SMIT

Client code already exists

Acoept SMIT

Smith

Point Of Sale

Full Point Of Sale Functions

Point of sale screens can link to cash drawers, cash dlip printers and standard

printers.

Full cash control is provided

Credi

t Control

Maxim tracks customers with a credit limit and will not allow asaeif creditis

exceeded.
M=y
ControlMbr: 1133 Available Credit: § 355,93 Depth 11
Custorner OLVDR 11/07/01
MR D R OLVER Moee FoT
HERME BaY 1088 ROT
ALCKLAND -
SKELRG
COsT F L ¥ &AM
|Type|| Select Item Loc |[Batch uap Price Line Price
GL |[1EEO Ed 100.000 ||E 100.00
Mator Expenses
SKELRG
oL [reeo I mole o
Mator Expenses fror ¢
SKELRG
Credit will be exceeded with thiz item. F2 Ta
Cancel Line.
[t [ Fice Jhemina ]
Fregrmy alame: 100.00
12,50
3 11250
— | — — — — | — — 1
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Issuing Credits

Maxim will link back to the original invoice to enable the original product(s) to
be selected. This ensures that the quantity and price to credit is correct.

Piece Tallies

Entering piece tallies can occur wherever timber is entered — sales, dispatch,
quotes, purchase orders, sales orders....

ControlMbr: 1837 [Depth 8
Cusztomer MORGEL 0510401
torgan Builders Limited . 1144 - IO
206N Hastings Street ' . Bruce
Hastings — n
Length | Pieces | ®ce-ord ] - Lineal | Packet
[Type]| Select Item 2,700 4] 150 [ MM 25 | MM 10.50 N |
I |[150025RADH3KDDY | 2200 41 150 IMM |25 | MM 13.20 o 73
180w 25 mm A | 3.600 3| 150 | MM 25 | MM 10.50
HaRK) 4,200 2 150 [ MM 25 | MM £.40
4500 6| 150 | MM 25 | MM 27.00 |
5,500 2] 150 [ MM 25 | MM 11.00 |
b
Neat || Price [ ltemIn Totsh [ @20 M [ 030450 M3 3
- O
S/0rder Nbr: 389/6 e o
C/Drdet Nbr: G 14103 [ —

Timber Packet Tracking

Maxim tracks timber packets from purchase through processing to sale. Packets
can be broken down to loose stock.

Sales Order Entry

Sales orders can link to either a dispatch or invoice function. Y ard cards are
produced that are used to write the quantities picked.
Free text comments can be added to invoice lines.

Purchase Orders

Purchase orders can be generated directly from the sales order.



Maxim For Independent Timber Merchants — Feature Guide 17

SADE:Sales Orders _ [O) =]

Custamer 0301401
bS5 54 SKELLERM 108
471 SPEMCER ROAD LAKE TARAWERA RDS
LAKE TARAWERS, ROTORLA ROBERT
EMPLOYEE
02 Confirned
Y S o S o B )
JobMbr/Ref: - -
| Product Quantity || UO0||Current SOH PO Qty Supplier |[PD Numht:rIgeate purchase order
| Eattery 12 valt 2.00)[EA 15.00 2.00 BATHMAKE 171«
| Plain Bend 1.00|[EA 4.00 0.00 [|FIRESTO
| Pails 100mm 1.00||EA -9.00 0.00||B5L
| Douglas Fir, Bosing, Rough Sawn, H3, 150140, 0.858 ||M3 19142 0.858 || TUMU 172

Crests POz ” View PO <Entery to next line to enable Cl,aate PO's button. B.-’-‘«T'_I'EF!Y, MARERS. N2 LTD
Zero PO Oty column to erclude item from a PO. Confirmed

740.80
9260
§ 93340

BF1 CLIENT [BF2 ARBIM [EF3  SALE [5F4 DEP1 [EFS DBAMK EF6 SACE [SFF PRSRCH EFS [

Sales Invoicing

A salesinvoice can include multiple sales orders and multipl e dispatches.
Full audit control processes are provided for invoice checking.

Invoices can be printed in batches.

Free text comments can be added to invoice lines.
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Credit Control

Settlement Discount

Asan incentive to pay, customers are invoiced the Retail Price with discount
shown as a settlement discount. Thisis deductible if paid by the due date.

ARBIN:Customer Inquiry _ O %

Ledger:  Custormers

[mSHS j: Cazh Sal= Added: 178p2000  Chod: 278ug2001

Invoice Amount Due

B/Ph: 0B87E3011 Group Customer Aszab 31708701 Bal At Previous Month End
b ok Wiew Main Ledger Transaction:  Openltems  Balances &t Todays Date

MSep0l || CUTS Client Cade = 2051 COmMy -

_

r Balances Digcount

Asat 31/08/01 TRADET

At Due 5EM13 % 1.383.03 4 Credit Limit: CasSH

0-30 Days RA71E9] 97 1.383.03 [ 100 Pay Method: [Cash

3060 Daps 2745 Last Pay: 88574 31403/

B0-90 Daps Ei el 1 Last Purch: 216 (1340940

»90 Days 90.83 2 SalesYTD: BEZ7 73

Charge Tor

Credit Control Notes

Customer notes are entered detailing credit action taken.

This information plus overdue balance details and other information is presented
in amonthly report for management.

ARBIN:Customer Inquiry L _ O] ]
Ledger:  Maonthly

[SKELHG5 He Brgr:sged to 5‘;5: 5 wecks 300, Said the cheque was in the mai, Rlang him today, | Chad: 015ep2001
etc..etc

BE/Ph: 07 3 B al &t Previous Month End
kab:

Balances At Todays Date

[5ep0i [[ He promsised to pay 2 weeks ago. Said the cheque was in the mail. Fang kim today. » ||zasdey | -
MSepll || Contacted customer again today. zazdew
_
r Balances Dizcount
s At 30/09/99 RETAIL
At Diue M2713 % | 4 Credit Lirnit: 10,000 SMaLLBUS
[1-30 D1 RSA 0N AR Pau bethod 06 Account

Customer Alias Codes

Customers can be given additional customer codes. These alias codes allow for
the customer to be recognized from Priority cards and Farmland cards, for
example. So when a customer at the point of sale provides a priority card, the
card number alias will find the correct customer account.
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Address: Farrnlands Trading 5 ociety Custamer [
Frivate Bag 9004, Hastings Added: 28 Apr 2000 Custamer 4
Taw Invoice G5T No: 11-509-878 Chgd: 17 Mar 2007 Customerize
Customer Aliases _ O} Change Clie
Staterment M arne: T—— I Tl
[ Customer || Sup Her D, F10105 a] Motes || FulMame
A DA, A DA, |
Full Marne: 1
Copss
Tithe: -
Firgt k
Firgt Wame2:

Customer Rebates

Customers can be linked to a rebate group.
Rebate reports can be produced.

Group Buying Requirements

Group suppliers are linked to the buying group supplier. Purchase orders are
issued direct to a group supplier, but payments are made from the buying group
supplier.

Maxim allows selection options when paying suppliers. The group buying
supplier can be paid in a separate payment run from other suppliers.

APSELI:Pay Suppliers |_ (O] x|
Ledger AP, Suppliers

Include Item Reference Field? |~ For Due Date: I21I1D.-’EI‘I Include: |AI|Suppliers |

| Print Unpaid Invaoices |

Gru Buving Supplier Only
Exclude Group Buying Supplier

For Due Date |2-| 000 Friority Payment 5electio
Fromm Pricrity [0-4]): I_EI
[

Allav Syztem To Select All Approved r
Irvoicesz For Payment:

0Or. v'ou Select Individual Suppliers To Pay. [ Incuets Bark Debits? [~ Ta Prioriy (0-4]
o Prionty [0-4];

Include Cheques? |
Inchude Direct Credits? &

Carnrnit Paprment Processing Status
i i - ield? .
ﬂ Print Selected |nvoices | - [ Include Item Reference Field? [ Selct Invaices For Payment: Mo

| Select Invoices To Be Paid |

Multiple Company Structure

Maxim provides for one inventory file with separate company price files.
Companies can create new products. New product verification and product
maintenance is controlled from one point.

This structure allows for all group trading companiesto view stock holdings at
other locations and to access other relevant information. This provides for
enhanced group reporting and control.
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LOCIQO06:StockLocationlnguiry() M=l B4
LCESOT A ACUT TERELADES — TAJIMA LCEBOCUTTER & BLADES
HAMD TOOLS - KMIWES & ACCESS
Pricing Last Sale Date: 13 Oct 2001
Custoner:  [WOEISE  CashSale TRADET Last Sale Gy -2.000 EA
Retal Disc: 10.00% Net  GSTIncl t:i: EEE: Bf;_e'
| 17.55 | 1.76 | 15.80 | 17.78 EA Loc: Hw Unit Cast: ) $B770 EA
Proma Price........... > | 1300 | 1463 To  [31/10/2000 Last Purch Price: §
Prormation Standard Cost  $[8.770 E&
Loc [[Unit | OnHand[[Allocated [|Available P/0s 5/0s | StockNbr 14055 Phroup  HDW
HHw [|E& -6.000 -6.000 [«
OsH  |[Ea Bir Lioe:
GHw [IEA -5.000 -5.000 Supplisr  ACMEOSL
Acme Dffice Supplies Ltd
Select || Merge Loch || Fricing ” Purch Costs || History || Trans || Batches || B0z | | S0s

Group Customers

With a corporate group database structure, customers who buy from different
group companies can be identified as a group customer. This provides
advantages in terms of reporting and credit control.

=T
Ledger:  Customers
iE.f-\SHS j: Cash Sale Added: 178pr2000  Chad: 27Aug2001
Invoice Amount Due
B/Ph: DBS7E3011 Group Customer Asab 21210701 Bal At Previous Month End
aob: WView Main Ledger Trangaction:  Openltems  Balances At Todaps Date
Yiew Group Customer - Cash Sale
Toae | 854781 | (zeaan | 216| seonze| ai7ast | | 562989
| Amt Due Current Oduel Odue2 Odue? || LastPay$ ||LastPayDate| Sales¥YTD
| DWkE n.0o 00./00/00 -
| GISB 302432 029 302403 0.08| 0B/03/M
| HAST 5523.29 [228.69) 216 5,600,248 149,54 B85 74| /03401 5.629.89 J
E0-90 Draps 560028 10 140591 | 102 Last Purch: 218 [13/09/01
»90 Days 14954 3 Sales ¥YTD: 552989
Charge To:
5P CLIEMT [EF2 CLTHOT J5F3 CLTCOM [5F4 aRTIM [BFS ARCOI JSFE ARDRT [BF7 CLTOZ P8 APBIM |

Purchasing

Issuing purchase orders and linking the receipting of goods back to the purchase
order maintains atight control over purchasing.

Preferred Suppliers

Preferred suppliers can be allocated to products. When creating a purchase order

awarning is given when purchasing a preferred supplier product from another
supplier.
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Allocation Of Freight

The freight component of timber is a significant cost of product into store.
Maxim provides a system that ensures that freight costs are taken into account at
the time of a stock receipt. Maxim will automatically create a carrier supplier
invoice.

=10l

Purchase Orders For: Kiwi Lumber Company Ltd

| OrderMbr || OrderD ate Order Yalue || OrderedBy ||OrderT ype Edit Order Cancel
964 || 20/02/0 $ 912000 ROBSA SDID ailyOrder) « | r Freight —————
[ o7& || 21/02/ $  4196.00| METEE SDDaipOider] | | g:'tg‘?" ?E‘DEE\DT L i
934 || 23/02/01 $ 7.097.00( METER SDID ailvOrder) A freight receipt will also be
1005 || 26/02/01 $ 158750 ROBSA SD(D ailyOrder) w | | created bazed on the items and
MILLEROOK quantities selected below.
|Line|| Description Order Nbr: 976 Code LIOM|| Hec Qty || Freight M3(| Sel?
1(| 100 % 50 mm Radiata Untreated Kiln DOried Sawn Mol Clears 100050RADUTEDS |Lk 400,000 2.000 -
2(] 190+ 50 mm Fiadiata Untreated Kiln Oried Sawn MaZ Clears 1B00G0RADUTEDS | [Lh 300.000 2.250
3{] 200 % 50 mm Fadiata Untreated Kiln Oried Sawn Ma2 Clears 2000S0RADUTEDS |[Lk 200.000 2000

|

[F3ToSelect/UnSelect || SelectAlF4 || Update Receipt |
FFT_PUCEL [r2 JCIOBL Fr3_JCHOT Jor# PRSRCH J5r5 PUOEL e e Fre

Quoting And Job Costing

Maxim provides for quotes to be provided accurately and timely. Quoting links
directly to the inventory files and to the pricing routines relevant for the

customer.
JCQUOTE:Quotes() M =] B3
Tumu Timbers [Haztings) Limited Fain Quote Mbr QuoteMbr Quote Type
Clisnt: [TUMUTHL | Main Quate =] | Jaoz = |Standard -]
Divizian |E>< EXOTIC DEPARTMENMT Quote Date: |11;1 0/
Job Detal: [COPY QUOTE 204 Follow Up: 1510707
JobMame: [TUMU TIMEERS HASTINGS] LIMITED s DML LCEQ
Statuz: Open ~| JobCode: 207 Reference: | Dept: JHw
Prepared By: |BAHTS Spencer Bartlett PriceGroup:lNHA Billing Type: |
Cost Charge Quoted M
Flant n.ao 0.oo nao
bl aberial 298723 572060 B, 720,60 273337 91.50% 47.78%
Labiowr n.ao 0.00 nao 0.0 0.00% 000z
Sub Contracts n.oo 000 n.ao n.oo 0.00% 0.00%
Johb 298723 5.720.60 5,720.60 2,733.37 91.50% 47.78%
G5T: Qoo
(uated Tatal: 5,720.60
| Job [nguiry | | Lirk ToJob | | LConbracts | | Sub Contractors | | Frint Dptions |
|Qespatch Materialsl | Purchasze Qrders | | Email | | WView Activities | | Motes |

Quotes can be split by levels or options. This allows for house ot jobs to be
efficiently quoted. An interface to The Estimator will be provided.

Quotes cater for special buy-ins with associated purchase order control.
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Quote templates can be created.
Quotes can be copied.

Fixed price quotes allow for items such as kit set sheds to be quoted at a fixed
price. The materialsin the quote are dispatched to site, with any product or
quantity variances recorded in the job. When the job is completed you are able to
compare the actual result against the quote.

=101 x|
John B Hill tain Quate Mbr QuateMbr (Quote Type
Client; JHILLIR | Main Quote =] | !4? = |Standard -]
Divizion |E><— EXOTIC DEFARTMENT [uote D ate: Im
Job Detall. JJOAN & JANE HILL Follow Up:  [25/70700
| 1D Nbr ||Accept? Material Labour ||SubContract Plant
1 STEEL 1.187.00 n.oo n.oo 0.00] &
2 FOUMDATION HARDWARE 10,936.23 0.00 0.00 0.00
3 MASOMAY 1.411.00 0.o0 0.o0 0.o0
4 GROUMD FLOOR FRAMIMG 585,95 0.o0 0.o0 0.o0
5 INTERMEDIATE SUB FLOOR 5.071.30 0.o0 0.o0 D.DU_I
g FIRST FLOOR FRAMIMNG 28870 n.on n.on n.on
7 ROOF FRAMING 3.958.99 n.on n.on n.on
a EXTERIOR LIMINGS 3.5E7.93 n.on n.on n.on
] INSULATION 1.853.30 n.on n.on 0og -
| Mot Accept F3 || Select || Cancel |
[ | Last Price || Price ||Spﬁuy F'rice” Comment || Kitz |
Supplier: 5353
:Ebm = == ==y == T

Product dispatch from a quoted job will be priced at the quote price. Products not
included in the quote are treated as Extras so these items can be identified in the
job.

The dispatch of quoted jobsis tracked to provide valuable information for both
your business and for example your builder customer. Y ou are able to determine
from the original quote what you actually ended up providing the builder.
Although your quote was successful — did the builder continue to shop around
and purchase quoted items from other suppliers? Y ou can provide information to
the builder such as a comparison of what was quoted to what was actually
delivered on site. Why the variances — how accurate was the estimator - was
product misappropriated?
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Kits

Kits provides the ability for you to sell items such as pre-hung doors and made
up gates. The components that make up these products are included in akit. Non
inventory components such as labour can be included in akit. At sale time the kit
components are deducted from stock but the customer only getsinvoiced for a

pre-hung door.

KITS:Maintain Kits
ProdGp: |F'HD Pra Hung Doors L0OM:

Ed Each

Std Quantite:  [1.000

IS B3

Kit Id: B
i DODRT j Irvoice Format: | Kit Oniy - I
Mame:  [Door 1 StockMbr: 15600
Add Kit Ta Inventory | |1mport Fram [rmvoice || Print Components | | Edit Product |
For Effective Date: [01711/2001 =] KitPries: $ 12110
! | Kit Cost: § G261
Camment: Margin®  48.30%
| Item Loc (| Activity ||Std Qty (| InvQty || UOS | Unit Price Price/Cost
| 901 40P ADBUTTHINGEF /B Hw'  |[MATERIAL 3.00 3.00( EA 308 315 &~
| 90 mm 1840 R adius Butt Hinge F/B 363
[ M71FA ex fmatemal]]l  soof]  sooffm 11.70 5a.50
| 125« 40 mm Radiata Finger Jointed Slim Line Door Jamb (Moulding No.71) 23.35 _I
| 1980450MD FHCFPD [Hewr [[MeTEma]]  1oof]  1onffea 5345 5345
1380 rarn % 460 mrm MOF H/Care Plyco Flush Panel Doar 3562
-
EF1 | 5 Er= Ere Er= Ere EF7 Ere
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E_commerce

Maxim provides workable e commerce type solutions.
Documents such as purchase orders, quotes, invoices, statements supplier
payment advices can be sent directly from Maxim by email or efax.

Reports can be emailed or efaxed to recipients.

Other e_commerce solutions will be provided as they become available and can
be introduced to clients.

|G =101 x|
| PO Mbr L ate Supplier © Ordervalue  ||Status =0oc: Lackwaood Amaw Ltd
| 4058 04/10/00 || LOCKAL 4 29658 [[Confirmed ] FPOBox53213
(2125 13710700 || LOCKAL 471.64 ||Confimed Mangere Bridge
| 4148 2410/00 || LOCKAL 919.95 ||Confirmed
| #1178 01/11/00 || LOCKAL 132.51 [|Eonfirmed -
4185 /11,00 || LOCKAL 3,345.65 || Canfirmned Ordered By: sasdev SD(DaiyOrder)
4213 08/11/00 || LOCKAL 563.50 [|Confirmed
4227 25/00/01 || LOCKAL 8.80 ||Confirmed  [|Tes
4252 23/04/01 || LOCKAL 7E.55 ||Confirmed
4262 25/01/02 || LOCKAL 271.00 ||Open J r Efax or Emnail Order
425 12/08/02 || LOCKAL 17.60 [|Open [ eDocMetPriced || eDoc Priced
4341 12/08/02 || LOCKAL 26.40 ||Open
4342 12/08/02 |J LOCKAL 35.20 || Open robert@manin-software. co.nz
4354 13/09/02 || LOCKA! 100 [ Pman
4355 13/08/02 || Lock [l Pt Ovdler
4351 13/08/02 || LAGI | Mot Priced ” Priced |
367 04/07/00 ||ROLL & Mon Priced Purchase Order will be sent = :
. h A
on 1570207 TSECL electronically to: LOCKAL . 15 this Ok7
o
4240 15/02/01 || SECL J Filer View By
| | Edit Qrder Fo ” Mew Order | Mo | | res | ToRe-send eDoc | | Wiew Cloged Qrders

EF1 CLIEMT [EF2 CLTHNOT EFT LLTLON Jord (LT TEE Bro AOBIN re APCOl [EF7 APRECE [EFS SACEB1

There has been alot of talk and hype in respect to e commerce and electronic
supply network type solutions. There has also been of recent times significant
failuresin thisarea. It is Maxim'’ s strong view that if an organization gets
involved in these new technologies, with out the underpinning of a sound
business accounting system, with appropriate business processes in place, they
will fail.

Simply e_commerce type solutions can make ‘things' happen alot faster. An
organization has to be able to cope with this requirement and be comfortable
dealing in a new medium.

| Erint or Email Doc |
Print Doc

| Print [roice |

| eloc [rvaice |

robert(@maxim-zoftware. co.nz
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Full Forms Logo Support

Full support is provided for printing a company logo on forms.

SYFLS:Forms Logo Support M=l B
APCHOE Irvoice format - Laga on Left, Company Mame & Address on Right.
APDCH
ARGUIS
ARGUIE
IMW10
IMv11
INY12 - Loga Pasitian And Size [In Centimet
IMv13 ogo Position Aind Size (In Centimeters) Loge Name [Company] + W
:HS;“ Left I 0.300 [D_o_n't include the compary code here. Maxim
INua Tep: T lt-;golr}?l:.lau::ntjl';n.a]company code as part of the
JCIMYT Loan Width l—
th:
jgmxé mam 5.400 ¥ Fiirt Logo On Printed Farms?
JCINYE Logo Height: | 2900 [Eut logo will print on eDocuments. ]
FUPF
Loga directary and file name: cwiB30WRGLIogo.brp
Doclogo Logical Mame Setting: %USR-Path%ZCompany®logo, bmp
Formn Program Linkz
Yiew Form I ’V | Sale |nvoices || Statements || Payment Advices || Job Invoices || Purchase Qrder

E_Intelligence

Maxim lets you know immediately, by Email when action is required:
When goods have been received for a customer — better customer service.
When goods have been received for ajob — more efficient control of jobs.

When inventory costs have moved outside of the norm — has there been a
mistake, do prices need to be increased.

Job costs have exceeded budget (Quote).

General Ledger

Maxim provides full general ledger integration, including:

Cash book management
Financial reporting
Budgeting

Fixed Assets

Sales / Customers

Flexible allocation of customer table attributes, such as customer type, area,
discount table, etc.

Full customer sales and gross profit history available.

Comprehensive reporting and on line inquiries for customer control is provided.
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Purchases / Suppliers

Flexible payment methods — computer cheque, direct credit, bank debit, manual
cheque.

Flexibility in paying suppliers — on hold, supplier payment priority.
Comprehensive reporting and on line inquiries for supplier control is provided.
Full supplier purchasing history available.
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